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UNITED STATES
SECURITIES AND EXCHANGE COMMISSION

Washington, D.C. 20549

FORM 8-K
CURRENT REPORT

Pursuant to Section 13 or 15(d) of the
Securities Exchange Act of 1934

Date of Report
(Date of earliest event reported): OctoberZn9

INSITUFORM TECHNOLOGIES, INC.
(Exact name of registrant as specified in its @ra

Delaware 0-10786 13-303215¢8
(State or other jurisdiction of incorporatic (Commission File Numbe| (IRS Employer Identification No
17988 Edison Avenue, Chesterfield, Missc 63005
(Address of principal executive office (Zip Code)

Registrant’s telephone number,
including area code 636) 5308000

Check the appropriate box below if the Form 8-flis intended to simultaneously satisfy the §liobligation of the registrant under any of
the following provisions:

Written communications pursuant to Rule 425 unberSecurities Act (17 CFR 230.4z2
Soliciting material pursuant to Rule -12 under the Exchange Act (17 CFR 240-12)
Pre-commencement communications pursuant to Rul-2(b) under the Exchange Act (17 CFR 240-2(b))
Pre-commencement communications pursuant to Rul-4(c) under the Exchange Act (17 CFR 240-4(c))
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ltem 2.02. Results of Operations and Financialdiam .

Insituform Technologies, Inc. (the “Company”) isduan earnings release on October 27, 2009, to axcedts financial results for
the quarter ended September 30, 2009. A copyeoDittober 27, 2009 earnings release is furnishesith as Exhibit 99.1. On October 28,
2009, the Company held a conference call in comnmeetith its October 27, 2009 earnings releasdrafscript of the conference call is

furnished herewith as Exhibit 99.2.

The information in this Current Report on Form 8iGluding Exhibits 99.1 and 99.2, is being fur@dhand shall not be deemed
“filed” for purposes of Section 18 of the Secustiéxchange Act of 1934, as amended, nor shall deeened incorporated by reference in any

filing under the Securities Act of 1933, as amended

Iltem 9.01. Financial Statements and Exhibits

(d) The following exhibits are filed as part of thipoest:

Exhibit Number  Description
Earnings Release of Insituform Technologies, ldated October 27, 2009, filed herew

99.1

99.2 Transcript of Insituform Technologies, I's October 28, 2009 conference call, filed herev




SIGNATURES

Pursuant to the requirements of the Securities &xgh Act of 1934, the registrant has duly causisdréiport to be signed on its
behalf by the undersigned hereunto duly authorized.

INSITUFORM TECHNOLOGIES, INC.

By: /s/ David A. Martin

David A. Martin
Senior Vice President and Chief Financial Offi

Date: November 2, 2009.




INDEX TO EXHIBITS

These exhibits are numbered in accordance witlExébit Table of Item 601 of Regulation S-K.
Exhibit Description
99.1 Earnings Release of Insituform Technolodies, dated October 27, 2009.

99.2 Transcript of Insituform Technologies, In@Jstober 28, 2009 conference call.



Exhibit 99.1

@ Insituform

INSITUFORM TECHNOLOGIES, INC. REPORTS THIRD QUARTER 2009 RESULTS:

« Income from continuing operations was $11.8 milliona 51 percent increase from third quarter 2008 0$7.8 million

« Total contract backlog increased to another recorchigh at $467.7 million relating to growth in AsiaPacific Sewer Rehabilitatior
and Energy and Mining

« Income from continuing operations on a per dilutedshare basis was $0.30, as compared to $0.28 in thed quarter of 2008 with
approximately 10.4 million additional shares issuedh connection with 2009 acquisitions

« Third quarter net income of $9.1 million ($0.23 pershare) versus $6.7 million ($0.24 per share) a yeago

« Strong fourth quarter 2009 results expected of $00to $0.42 per diluted share, leading full year rasts, reflecting recen
acquisitions, in line with previous guidance, at $D2 to $1.04 per diluted share (excluding acquis@n related transaction anc
severance costs)

Chesterfield, MO — October 27, 2009 +nsituform Technologies, Inc. (Nasdaq Global SeMatket: INSU) today reported third quarter
income from continuing operations of $11.8 millig®.30 per diluted share), representing a 51 péimerease from the third quarter of 20
when income from continuing operations was $7.8ionil($0.28 per diluted share).

The third quarter 2009 results were favorably intpddy a pre-tax adjustment of $1.6 million, relgtio certain earn-out obligations in
connection with the February 2009 acquisition dfstantially all of the assets of The Bayou Compahié.C. (“Bayou”) that will not be
paid, as a result of weaker than anticipated firdmesults at Bayou due to weaker energy markedsdelays in pipeline development
projects. The impact of this adjustment was reedras a credit against previously recorded aceprisitlated costs.

For the first nine months of 2009, income from @wihg operations was $18.4 million, or $0.50 péutdd share, compared to $13.7 million,
or $0.49 per diluted share, in the first nine menth2008. Excluding $6.6 million (pre-tax) ofrisaction and severance costs associated witl
the acquisitions of Bayou and Corrpro Companies, (fCorrpro”), income from continuing operatiore the first nine months of 2009

would have been approximately $22.9 million, or6®0per diluted share (non-GAAP).

In the third quarter of 2009, discontinued operaiceported a net loss of $2.6 million, or $0.07 gikited share, related primarily to an
unfavorable adjustment to a previously recordedéling claim that was resolved during the quagkmg with legal costs incurred in the
pursuit of ongoing project and other business daiffhis tunneling claim represented the last efdignificant contract issues for the
discontinued operation, and no further materialéssare anticipated in the future.

Third quarter net income was $9.1 million, or $0p28 diluted share. This compares to $6.7 millmr$0.24 per diluted share, for the third
quarter of 2008. For the first nine months of 20@& income was $14.5 million, or $0.40 per diughare, compared to net income of $12.0
million, or $0.43 per diluted share, in the firéde& months of 2008. Excluding the acquisition s@etion and severance costs of $6.6 million
(pre-tax), net income would have been $19.0 mi)lmm$0.52 per diluted share (non-GAAP), for thistfhine months of 2009.

Joe Burgess, President and Chief Executive Offm@nmented, “These overall results are in line with expectations for the quarter, and |
am quite pleased with the progress we continueakemvith each of our business segments. In respon®cord contract backlog in the
second quarter of 2009 in our North American SeRednabilitation business, we expanded crew capaaitly as a result, saw revenues
increase by 13 percent from last quarter. Ourgyapsl operating margins in this segment held stedr2%.4 percent and 10.9 percent,
respectively, which is a direct result of our iafives to improve our project management and ei@taapabilities. While our contract
backlog decreased somewhat from last quarter, ourate in the market remained strong, and theme weveral large projects which were
won but not awarded and signed by the end of tlaeteuu Inclusive of these projects, our overatikbag in North American Sewer
Rehabilitation would have been comparable to lasttgr, which is very encouraging. Our bid talelmains very robust and there appears to
be continued momentum from stimulus funding inrterketplace. Our outlook for North American SeRehabilitation continues to
improve and we expect to build on our success 09245 we move into 2010.”

“During the third quarter, our Asia-Pacific SewegHabilitation segment continued to experience dtantap-line growth, as expected, and
our contract backlog ended the quarter at $84.komjlanother record level. We will begin work smbstantial projects in Sydney and Hong
Kong during the fourth quarter of 2009 and antitgpsubstantially increased profitability in the aptng periods as a result of these projects,
along with our work in India. Now that we are @fithe monsoon season, we expect an increaseddéx@lenues from our Indian
operation.”



“Profitability in Europe increased nicely this geanvith steady gross margin improvement and lowertoead costs. Backlog continues ti
at near record levels despite the lengthy downituthe United Kingdom, and we have made signifigaogress in refining the operational
structure that will enable financial returns toibbdine with our long-term expectations.”

“Our Water Rehabilitation segment’s financial pemi@ance was poor in the third quarter of 2009, essalt of lower revenue, continued
project execution issues on certain projects, aleitly costs associated with pilot testing of ouwng@oduct, Insitumain™. While our
performance in this segment will not be up to oyeetations for 2009, we are satisfied with thegpess we have made with respect to the
introduction of Insitumain™ in the second half iStyear. Initial pilot tests have been successiull we are gaining momentum with our
key customers.”

“The Bayou operations experienced a very slow thurdrter as a result of a delay in pipe deliveryjl late September for a large project. We
now expect to see dramatically improved revenueggadating profits from this business in the upauguarters. We are beginning to
experience improved market activity across our Byand Mining segment, and our UPS operation nasvshidstantially higher backlog,
partially resulting from recent project awards irtito. These project awards are indicative ofojpgortunities that have come about with
the creation of the energy and mining platform wvaitit recent acquisitions of Bayou and Corrpro.”

“With growing momentum in each of our operatingreegts, we anticipate performance for the fourthrigudo be the strongest of the

year. We expect to earn $0.40 to $0.42 per dilatede for the quarter, bringing our full year perfance within our previously stat
guidance, at $1.02 to $1.04 per diluted share diafuthe acquisition related costs. Each of thetegic actions taken in 2009 are beginning
to bear fruit, and we believe that 2010 will be sf®ngest year in Insituform’s history.”

Consolidated revenues in the third quarter of 2008 $201.9 million, a 46.4 percent increase advetthird quarter of 2008. Third quarter
2009 revenues included $15.2 million and $44.2iamlin revenues from Bayou and Corrpro, respegtivélxcluding Bayou and Corrpro
revenues, consolidated revenues for the third quaft2009 would have been $142.4 million (non-GAA#$4.5 million, or 3.3 percent,
increase from third quarter 2008 revenues. Thieedse was primarily due to growth in our Asia-Ra@ewer Rehabilitation segment and
our North American Sewer Rehabilitation segmenttizlty offset by lower revenues in our EuropeamnvBeRehabilitation segment and
Water Rehabilitation segment. Revenues in our-Rsieific Sewer Rehabilitation segment increase@ #8llion, or 454.9 percent, compared
to the third quarter 2008, primarily as a resulinafeased activity in India, along with the ingtrs of revenue from Hong Kong and Austra
as a result of the June 2009 acquisitions of theaineing 50 percent interest in our Hong Kong andtAalian joint ventures. Revenues in our
North American Sewer Rehabilitation segment inaeddsy $5.5 million, or 6.2 percent, compared totthel quarter 2008, as a result
increased workable backlog in the third quarter®200hird-party product sales, included in our Mokimerican Sewer Rehabilitation
segment, were $2.9 million in the third quarte20609, compared to $2.4 million in the third quad&R008. Revenues in our European
Sewer Rehabilitation segment declined $3.9 millmml4.4 percent. This decrease was primarily céfle of continued market weakness in
the United Kingdom, along with weak foreign curriescagainst the U.S. dollar, which negatively inipdaevenues for this segment by
approximately $1.9 million. Our Water Rehabilitatirevenues decreased by $1.6 million, or 27.5qmeror the third quarter of 2009, due
low levels of workable backlog as we continue tiboxd our newly introduced InsituMain™ product littrough pilot testing. Energy and
Mining revenues, exclusive of the impact of Bayod &orrpro, declined $3.5 million, or 25.3 percdram the third quarter of 2008, due
principally to lower revenues in United Pipelines8m’s Chilean operations, along with decreasadigcin other international markets.

Consolidated gross profit for the third quarte2609 totaled $53.1 million, an increase of $20.8iom, or 64.9 percent, from the same pel
in 2008. This amount included $2.6 million and $1rillion in gross profit contributed by Bayou a@drrpro, respectively, in the third
quarter of 2009. Excluding the impact of Bayou &uirpro, gross profit was $36.4 million (non-GAARhich represented an increase of
$4.2 million, or 12.8 percent, compared to the pyar quarter, notwithstanding revenue declinesuinUnited Pipeline System business and
our European Sewer Rehabilitation segment. Grax#t pras primarily impacted by a significant impement in gross margins in our North
American Sewer Rehabilitation segment due to impdaproject execution and lower resin and fuel co&moss profit and margins were also
boosted somewhat by increased third-party prodalessn North America. Our European Sewer Rehabiin segment experienced a slight
increase in gross profit margins year over yeaspiie the decline in revenues, due primarily toriowpd performance in the Netherlands,
Spain and France. Gross profit in our Asia-Pa@fever Rehabilitation segment increased substantihcipally as a result of the increase
in revenues in India. Gross profit in our WatehRilitation segment decreased by $1.0 milliormnparily due to project performance issues
on several projects that were completed duringjtieeter, along with lower revenues. Gross prafibir Energy and Mining segment,
excluding the impact of the acquisitions of Bayod &orrpro, dropped by $1.0 million (n@AAP) in the third quarter of 2009 from one 'y
ago, primarily due to the decline in revenues inldoited Pipeline Systems business. However, driftipeline Systems’ gross margins
improved to 31.4 percent versus 30.6 percent irthting quarter of 2008, due primarily to favorapl®ject execution in Canada.

Consolidated operating expenses for the third quaft2009 were $37.0 million, which included $&8lion and $10.4 million in operating
expenses of Bayou and Corrpro, respectively. Duttie third quarter of 2009, we recorded a redundticoperating expense due to the
reversal of an earn-out tied to the operating tesaflBayou, described earlier. Consolidated dpegaxpenses for the quarter also included
approximately $0.7 million in severance and otledgited expenses related to reduction in force iieSvat Bayou and Corrpro to support
ongoing synergistic cost savings initiatives. Goidated operating expenses in the third quart@000, excluding the impacts of the
acquisitions of Bayou and Corrpro (non-GAAP), iraged by $1.4 million, or 6.4 percent, to $23.3iomllcompared to the third quarter of
2008. This increase was primarily the result oféased operating costs in our Asia Pacific SevedraRilitation segment due to continued
business growth and the inclusion of expenses franHong Kong and Australia subsidiaries.

Consolidated operating income in the third quasfe2009 was $17.7 million. Excluding the resultBayou and Corrpro, consolidated
operating income (non-GAAP) was $14.6 million, a3bhillion, or 42.2 percent, increase from thedhguarter of 2008.

Net income of $9.1 million in the third quarter209 represented an increase of $2.4 million, ds ércent, from the $6.7 million record
in the third quarter of 200:



For the first nine months of 2009, consolidateceraies increased $113.7 million, or 28.5 percer#st8.1 million from $389.4 million in tt
same period of 2008. Gross profit increased $#iillton, or 46.0 percent, to $131.7 million comparte the same period of 2008. The
primary factors driving improved performance in thigd quarter were also responsible for incregmefditability during the nine months
ended September 30, 2009 versus the same perd@81 Operating expenses increased $30.0 milliod2.5 percent, to $100.5 million
compared to the same period of 2008. This incremeperating expenses included $6.6 million ims&ction and severance expenses related
to the acquisitions of Bayou and Corrpro and $28il5on in operating expenses from these entit@gerating expenses for the first nine
months of 2008 included approximately $1.7 millinorexpenses related to a proxy contest. Operatpgnses decreased in our North
American Sewer Rehabilitation and European SeweeaBiétation segments by $5.4 million and $2.8 ioill respectively, as a result of cost
reduction efforts and, for Europe, lower foreigmrency exchange rates, while operating expensesgigreur Asia-Pacific Sewer
Rehabilitation segment due to ongoing growth itiites. Operating expenses in our Energy and Misggment increased by $35.3 million
due to the additional operating expenses of BaywuGorrpro and the $6.6 million of acquisition tethexpenses. As a result of the
foregoing, consolidated operating income incre&dedS million, or 58.3 percent, to $31.3 milliorr the nine months ended September 30,
2009 compared to the prior year period.

For the first nine months of 2009, income from @wnihg operations increased $4.7 million, or 34e2cent, to $18.4 million, or $0.50 per
diluted share, from $13.7 million, or $0.49 pewtid share, in the first nine months of 200Bavorably impacting the first nine months of
2009 income from continuing operations was a omeiincome tax benefit of $0.6 million related te tievaluation of deferred taxes on fixed
assets. Excluding the $6.6 million in acquisitiefated costs, income from continuing operationssased to approximately $22.9 million
(non-GAAP).

Total contract backlog increased to $467.7 milkdrSeptember 30, 2009 compared to $462.4 millicluaé 30, 2009, a 1.1 percent increase.

Contract backlog in our North American Sewer Relitatibn segment at September 30, 2009 was $188l@m representing a decrease of
$23.0 million, or 11.1 percent, from its recordthigf $206.8 million at June 30, 2009 and an ine@eds$5.3 million, or 2.9 percent, over the
September 30, 2008 backlog level. Revenues ithild quarter of 2009 increased by $11.2 millioonfrthe second quarter of 2009, partially
contributing to the decrease in contract backlogifthe previous quarter. In addition, there weneimber of large projects which were won
but not signed at quarter end.

Contract backlog at September 30, 2009 in our ErapfSewer Rehabilitation segment decreased byn$ili@n, or 0.4 percent, to $40.7
million compared to $40.9 million at June 30, 2088d increased by $10.0 million, or 32.6 percenmtgared to $30.7 million at September
30, 2008. Contract backlog compared to the pr@ryperiod end was bolstered by project wins im&eaand the Netherlands.

Contract backlog in our AsiRacific Sewer Rehabilitation segment was $84.5onilat September 30, 2009 compared to $60.9 midiodun
30, 2009. The increase in backlog was due primégilhhe recent large awards in our Australia andddiong operations. Bidding activity
remains strong in these markets, along with Inala we expect backlog to continue to grow in thmiog quarters.

Water Rehabilitation contract backlog was $7.5iorillat September 30, 2009 compared to $7.7 mibfliofune 30, 2009 and $6.7 million at
September 30, 2008. During the third quarterGif® we continued to make progress with respeestablishing our Insitumain™ product
the marketplace, through a number of pilot projetig&e will continue to rollout this product in tf@urth quarter, and we expect to gain
contract backlog in the near future.

Energy and Mining contract backlog was $151.2 oillat September 30, 2009 compared to $146.1 méliagtune 30, 2009. Contract
backlog for our United Pipeline Systems busineseeiased by $12.6 million at September 30, 2009 fiane 30, 2009 due to a recent award
in Mexico. Subsequent to September 30, 2009, we awarded a second major contract in Mexico vahietl 3.9 million which is not
included in backlog at September 30, 2009. Cotbacklog for Bayou was $64.8 million at Septem&@r2009, which was down from
$66.8 million at June 30, 2009. At September 808 Bayou's contract backlog was approximately. $8@illion. Corrpro’s contract
backlog at September 30, 2009 was $59.0 milliowrdisom $64.5 million at June 30, 2009, and dovamfr$71.9 million at September 30,
2008. The backlog numbers for Bayou and Corrpraf &eptember 30, 2008 are not included in our g§hand Mining contract backlog as
of such date as we did not own the companies atitita. Our prospects for each of the businesgaswour Energy and Mining segment are
improving, as our customers have gained a greatderstanding of our expanded product and servieging, and as the market has
experienced some recovery from the lows earli¢hényear.

Unrestricted cash increased in the third quart@08P to $90.7 million from $79.5 million at Jun@, 2009, principally as a result of
improved working capital management. Unrestrictash decreased by $8.7 million from December 3@82primarily as a result of cash
used to acquire Corrpro Companies on March 31, 2009

Insituform Technologies, Inc. is a leading worldwide provider of proprietary technologies and services for rehabilitating sewer, water and
energy and mining piping systems and the corrosion protection of industrial pipelines. More information about Insituform can be found on its
internet site at www.insituform.com.

Forward-Looking Statements

The Private Securities Litigation Reform Act of B9®ovides a “safe harbor” for forward-looking staients. The Company makes forward-
looking statements in this news release that reptebe Company’s beliefs or expectations aboutréugvents or financial

performance. These forward-looking statementdbased on information currently available to the @any and on management’s beliefs,
assumptions, estimates or projections and areusgtees of future events or results. When uséuds document, the words “anticipate,”
“estimate” “believe will” and similar expressions are intended to identifywésc-looking statements, but are r

plan” “intend,“may



the exclusive means of identifying such stateme8tsch statements are subject to known and unkmisks, uncertainties and assumptions,
including those referred to in the “Risk Factorston of the Company’s Annual Report on Form 1@&Kthe year ended December 31,
2008, as filed with the Securities and Exchange @@sion on March 10, 2009. In light of these riskscertainties and assumptions, the
forward-looking events may not occur. In additionr actual results may vary materially from thasécipated, estimated, suggested or
projected. Except as required by law, we do nstim& a duty to update forward-looking statemenigtier as a result of new information,
future events or otherwise. Investors should, h@neeview additional disclosures made by the Camydfrom time to time in its periodic
filings with the Securities and Exchange CommissiBtease use caution and do not place relianderaard-looking statements. All
forward-looking statements made by the Companhigrews release are qualified by these cautiostatgments.

Regulation G Statement

Insituform has presented certain information irs tielease on a diluted cents per share basis. Tilased per share amounts reflect certain
factors that directly impact Insituform's total miags per share. The (non-GAAP) earnings per sladeguidance excludes one or more of the
following: the earnings impact of the exclusioracfjuisition transaction and severance costs axbleision of Bayou and Corrpro financial
information. Insituform management uses such @&#P information internally to evaluate financianformance for its operations, as the
company believes it allows it to more accuratelgnpare the Company's ongoing performance acrossdseri

Insituform ® , the Insituform ® logo, Insitumain™nited Pipeline Systems ® , Bayou Companies™ anmupfo® are the registered and
unregistered trademarks of Insituform Technolodies, and its affiliates.

CONTACT: Insituform Technologies, Inc.
David A. Martin, Senior Vice President and Chiefidicial Officer
(636) 530-8000




INSITUFORM TECHNOLOGIES, INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF INCOME

(Unaudited)

(In thousands, except per share amounts)

Revenues
Cost of revenues
Gross profit
Acquisition-related costs
Operating expenses
Operating income
Other income (expense):
Interest incomi
Interest expens
Other
Total other expense
Income before taxes on incom
Taxes on income
Income before equity in earnings (losses) of affdied
companies
Equity in earnings (losses) of affiliated companies
net of tax
Income before discontinued operations
Loss from discontinued operations, net of ta:
Net income
Less: net income attributable to noncontrolling inerests

Net income attributable to common stockholder:

Earnings per share attributable to common
stockholders:
Basic:

Income from continuing operatiol
Loss from discontinued operations
Net income

Diluted:

Income from continuing operatiol
Loss from discontinued operations

Net income
Weighted average number of shares

Basic
Diluted

For the Three Months
Ended September 30,

For the Nine Months

Ended

September 30,

2009 2008 2009 2008
$ $ $ $
201,85; 137,87 513,06( 399,39
148,73 105,65! 381,34 309,15:
53,12: 32,22: 131,71 90,23¢
(1,600) - 6,61¢ -
37,01¢ 21,94¢ 93,83¢ 70,49+
17,70: 10,27+ 31,25: 19,74:
12C 82z 304 2,41(
(2,327) (1,161) (5,804) (3,546)
362 (68) 655 937
(1,842) (406€) (4,845 (199
15,86( 9,86¢ 26,40¢ 19,54¢
4,93¢ 2,03¢ 7,68¢ 4,84:
10,92: 7,83: 18,72¢ 14,70:
1,011 351 704 (249)
11,93: 8,182 19,42¢ 14,46(
(2,646) (1,139 (3,936) (1,742)
9,28¢ 7,04¢ 15,49: 12,71¢
(139) (399) (1,009) (726)
$ $ $ $
9,147 6,65: 14,48¢ 11,99(
$ $ $ $
0.31 0.2¢ 0.5¢ 0.5¢
(0.07) (0.04) (0.10) (0.0€)
0.2¢ 0.24 0.4¢ 0.42
$ $ $ $
0.3¢ 0.2¢ 0.5¢ 0.4¢
(0.07) (0.04) (0.10) (0.0€)
$ $ $ $
0.27 0.24 0.4¢ 0.4:
38,466,05 27,490,41 36,66543  27,559,72
39,156,93 28,19594  37,09571  28,193,50




INSITUFORM TECHNOLOGIES, INC.
SEGMENT DATA
(Unaudited)

(In thousands, except per share amounts)

Revenues:

North American Sewer Rehabilitatit
European Sewer Rehabilitati
Asia-Pacific Sewer Rehabilitatic
Water Rehabilitatiol

Energy and Mining

Total revenues

Gross profit (loss):

North American Sewer Rehabilitatit
European Sewer Rehabilitati
Asia-Pacific Sewer Rehabilitatic
Water Rehabilitatiol

Energy and Mining

Total gross profit

Operating income (loss).
North American Sewer Rehabilitatic
European Sewer Rehabilitati
Asia-Pacific Sewer Rehabilitatic

Water Rehabilitatiol

Energy and Mining

Total operating income

Three Months Ended

September 30,

Nine Months Ended
September 30,

2009 2008 2009 2008
$ $ $ $
94,85¢ 89,34¢  259,04¢ 257,49
23,15: 27,05¢ 62,06 79,31
9,811 1,76¢ 22,15¢ 5,45¢
4,28¢ 5,917 8,74( 9,73¢
69,74: 13,79 161,05 47 38¢
$ $ $ $
201,85, 137,87,  513,06(  399,39(
$ $ $ $
24,08: 20,18« 64,91 56,40¢
6,21. 5,941 16,35¢ 15,93¢
2,61¢ 614 6,38- 1,69¢
22( 1,265 (35) 1,692
19,99: 4,22 44,098 14,50¢
$ $ $ $
53,12; 32,22; 131,71 90,23¢
$ $ $ $
10,32: 6,757 25,84 11,91¢
1,09t 347 2,12( (1,082)
612 36¢ 2,407 722
(334) 482 (2,37)) (780)
6,00¢ 2,32( 3,25¢ 8,97¢
$ $ $ $
17,70: 10,27+ 31,25: 19,74«




INSITUFORM TECHNOLOGIES, INC. AND SUBSIDIARIES
CONTRACT BACKLOG

(Unaudited)
(In millions)
December  September
September June 30, March 31, 31, 30,
Backlog 30, 2009 2009 2009 2008 2008
(in millions)
North American sewe $ $ $ $ $
rehabilitation 183.¢ 206.¢ 160.4 150.¢ 178.k
European sewer rehabilitati 40.7 40.€ 26.1 25.2 30.7
Asia-Pacific sewer rehabilitatior
@ 84.t 60.¢ 40.1 46.2 53.€
Water rehabilitatior 7.5 7.7 8.9 8.2 6.7
Energy and minin(? 151.2 146.1 153.2 18.7 23.4
$ $ $ $ $
Total 467.7 462.¢ 388.7 249.7 292.¢

@

@

Contract backlog for our Asia-Pacific Sewer Rehtaion segment includes backlog for our recently
acquired interests in our joint ventures in Hongh@nd Australia of $13.9 million and $35.1 milljon
respectively, at September 30, 2009, and $17.7omi#nd $6.9 million, respectively, at June 30,
2009. Contract backlog for these operations weténtluded prior to June 30, 2009, as they wette no
consolidated operation

Contract backlog for our Energy and Mining segnirciudes backlog of our recently acquired Bayod an
Corrpro businesses of $64.8 million and $59.0 onillirespectively, at September 30, 2009, $66.8anilnd
$64.5 million, respectively, at June 30, 2009 aré.¥ million and $62.2 million, respectively, asMérch
31, 2009. Such operations were not part of ourpzom as of December 31, 2008 or September 30, :

Contract backlog is our expectation of revenudsetgenerated from received, signed and uncompietettiacts, the
cancellation of which is not anticipated at thediof reporting. Contract backlog excludes any teomtract amounts for
which there is not specific and determinable walkased and projects where we have been adviseddhare the low
bidder, but have not formally been awarded thereght




INSITUFORM TECHNOLOGIES, INC. AND SUBSIDIARIES

CONSOLIDATED BALANCE SHEETS
(Unaudited)
(In thousands, except share amounts)

Assets

Current assets

Cash and cash equivalel

Restricted cas

Receivables, n¢

Retainag¢

Costs and estimated earnings in excess of bil
Inventories

Prepaid expenses and other as

Current assets of discontinued operations

Total current assets

Property, plant and equipment, less accumulated depreciation
Other assets

Goodwill

Identified intangible assets, less accumulatedranation
Investments in affiliated compani

Other assets

Total other assets

Non-current assets of discontinued operation

Total Assets

Liabilities and Equity

Current liabilities

Accounts payable and accrued expel

Billings in excess of costs and estimated earn
Current maturities of lor-term debt and line of crec
Notes payabl

Current liabilities of discontinued operations
Total current liabilities

Long-term debt , less current maturitie

Other liabilities

Non-current liabilities of discontinued operations
Total liabilities

Stockholders equity
Preferred stock, undesignated, $.10 par — shatbhsrized 2,000,000; none
outstanding
Common stock, $.01 parshares authorized 60,000,000; shares issued asthodin(
38,830,853 and 27,977,785, respecti
Additional pait-in capital
Retained earninc
Accumulated other comprehensive income (loss)
Total stockholders’ equity before noncontrolling interests
Noncontrolling interests
Total equity

Total Liabilities and Equity

September 30

December 31

2009 200¢
$ 90,66 $ 99,32
2,072 1,82¢

142,89° 97,25

21,131 21,38(

61,41z 37,22

31,80¢ 16,32(

27,23¢ 37,63

5,85 13,70:

383,07 324,67,
138,03 71,42:
183,99¢ 122,96

79,281 10,35:

27,86¢ 6,76¢

17,09¢ 7,28¢

308,25 147 ,36¢

6,03¢ 5,84¢

$ 8354C  $ 549,3(
$ 137,9C  $ 97,5¢
11,731 9,59¢

10,00( -

4,70z 93¢

1,57¢ 1,541

165,91¢ 109,66¢
100,00( 65,00

44,791 2,831

1,147 81¢

311,85. 178,31

38¢ 28(

242,19° 109,23!
275,10 260,61(

1,02¢ (2,15¢)

518,71t 367,97

4,83¢ 3,01z

523,55( 370,98

$ 8354C  $ 549,3(
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INSITUFORM TECHNOLOGIES, INC.
Moderator: Joe Burgess
October 28, 2009
8:30am CT

Good day and welcome to the Insitufosahhologies Third Quarter of 2009 Earnings cabhddy’s call is being
recorded

Any financial or statistical information presedhtduring this call, including any non-GAAP measuytas most
directly comparable GAAP measures, and reconaliatio GAAP results will be available on our Welesit
Insituform.com.

During this conference call, we will make forwdedking statements, which are inherently subjeaigks and
uncertainties. Our results could differ materiditym those currently anticipated due to a numbiéactors
described in our SEC filings and throughout thisfecence call. We do not assume the duty to upgdateard-
looking statements. Please use caution and deelyobn such statemen

Now, I'd like to turn the call over to Insitufor’'s President and CEO, Joe Burgt
Good morning and thank you for participating ontlferm’s call for the third quarter 2009 resu

Joining me on today’s call are David Martin, Senfice President and Chief Financial Officer; Dhiorris,
Senior Vice President and General Counsel; and IC¥ottz, Senior Vice President, North American
Rehabilitation

As has been our practice over the last few grgartd make a few remarks discussing the thiréuder results
along with some updates on market factors and kejggts that will drive future performance. Thea'Mvspend
the balance of the time available responding ta yestions

For the quarter, income from continuing operatiams $11.8 million, representing a 51% increase third
quarter 2008. Earnings per share from continupeyations, excluding the acquisition-related cregibrded in
the quarter, were 28 cents per diluted share, wikiessentially flat with 2008 performan:

We'll look at the individual business units intalig but | note at the outset that North AmeriGewer
Rehabilitation enjoyed another strong quarter, iooiitig to enjoy gross margins better than 25% amally
beginning to monetize the backlog that we’'ve bagitding throughout 2009. Our Energy and Mining reemgt
did not meet expectations due to continued pralelatys at Bayou and with United Pipeline ServicEsese
delays have been resolved and both units will pceditronger fourth quarter resu

Backlog for the company achieved another reaaaihing $467 million. Our Asia-Pacific businesd the way,
booking large contracts in Sydney, Australia antiamg Kong. United Pipeline Systems also booked i$izlion
worth of work through United Pipeline Mexico witleifaex, the Mexican National Oil Company. Only $13
million of this work is reported in these backlagures due to timing of signing after the quartedl.c

So a good quarter financially, but we also baithat we are well-positioned to deliver strongssutts in the
fourth quarter and in 201

Our North American Sewer Rehabilitation Segmeatipced operating income of $10.3 million whichresgnts
a $3.6 million or 53% improvement over 2008 perfante. For the 9-month period, NAR has produced
operating income of over $25.8 million represeninl 7% improvement over 2008. As revenue is Uy on
modestly, the enhanced profitability continueseadbiven by operational management attention tditgua
elimination of execution errors and cost contrbhese improvements are best illustrated by bridtiegoperatin
income yee-over year.

Of the $13.9 million in operating income improverpamly $300,000 can be attributed to revenue gnovaf the
balance, $6.3 million is related to lower fuel aedin costs, while $7.3 million is related to imped quality, the
elimination of re-work and execution errors, mawtifising efficiencies and lower operating costs.r @ams
have done an excellent job preserving these cestgsin gross margin:

Backlog remains strong for NAR at $184 milliohgad of last year but down from the second quadeve
ramped up crews to execute on the many large awdtdis figure is artificially low, however, as wave $18
Million of apparent low bid work with the City ofthanta that was delayed by competitor bid protésistook



several months to resolve. We continue to mairdgainwin rate in the mid-50% range. We continuetwease
crew count to manage the backlog. We have 67 caWse end of September with a target of 71 by ged.

Last quarter we provided some information ongbtential impacts of the stimulus program on ouwsibess, so
I'd like to provide an update on that situationnsdl. As | noted last quarter, we are monitorimgjects at the
state level, indicating that $1.1 to $1.2 billioonth of underground pipeline rehabilitation progbave been
submitted for stimulus funding. | emphasize subeditbecause in the states that are furthest albadunded list
can look dramatically different from the submitied in terms of the relationship between abovedgbprojects
that have been approved and underground projeath#tive been approve

Early funding trends suggest that the pipelifebditation projects to receive funding will beoand $600
million. To date, we have seen $150 million plusrtiv of opportunities, of which 60% is new or intrental to
the market situation as we saw it prior to the stus. This is up from $75 million in the secondager. Most of
the third quarter work is new, supporting our eaithesis that the early stimulus dollars wereabtyropping u|
the existing marke

For Insituform, we have picked up $50 millionstimulus-related acquisitions, up from $25 milliarthe second
quarter. We also have hard visibility on anoth&8Cmillion of opportunities that should come td bi the near
term. That leaves another $300 to $350 milliostohulus projects that are still in the system. &pect these

projects to hit the market in 2010 for 2010 andR2bdplementation

As | mentioned in the second quarter and remugdy®ne now, individual communities will ultimatediecide to
spend this money or not. The stimulus is neithiedaral nor a state mandate. Based on the reboliever, we
continue to believe that the stimulus will haveosipive impact on revenue and profitability for thelance of
2009, 2010 and 201

Our European operations continue to show impr@rgraver 2008 by producing $1.1 million in opergtin
income, a 300% improvement over 2008. Revenudruges to be reduced from '08 due primarily to large
reductions in capital and maintenance spendindn&ytK. water utility companies. Margins contirtoémprove
as we reduce cost and increase internal transf@angr Backlog is significantly higher than lagar and we
continue to a see a strengthening bid te

Performance is also improved in our German JV. IRdditionally, we have recently reached a frarogw
agreement with our partner in IRT, which enabletounanage the business going forward in a muchduega
way. Our re-energized leadership, some changé®iterman management team and a shared view wofahe
forward in the German market makes us believedhatings from this unit will continue to improvéve're also
evaluating both our commercial model and overhéaattsire with the European business with a focusreating
a business model that optimizes profitability aadicflow. We will finalize these business plansmythe fourtl
quarter.

Our Asian-Pacific business continues to makedst@aogress on its path to becoming a meaningfodridutor to
earnings at Insituform. I'm pleased with the pexy we have made in each of our targeted marketis, |
Australia, Hong Kong and China and Singapore.ntlid, we continue to make steady, profitable pregn our
projects in Delhi. In addition, the business hascessfully expanded outside of Delhi by winningsad million
order in Utter Pradesh. This work will start instiquarter

We also see renewed federal funding driving mvigbrated bid table in Delhi, Mumbai and Hyderabad
important, we have made great progress upgradiagatipnal capability in India. Our joint venturarmer,
SPML, continues to impress us with tremendous kadge of local conditions, politics and labor maske®ur
crewproductivity continues to improve at a rapid anstéa than expected pac

In Australia, we achieved our first large-scalaed, winning 1/2 of the recenty&ar term award from the Sydr
Water Agency. This project will allow Insituformustralia to create a more cost-effective base efatpns
which will allow for more effective bidding in othenetropolitan markets in Australi

In Hong Kong, we continue to make progress bigduork directly with the client. We have picked apother
$12 million in water rehabilitation projects whighill be in year-end backlog. They are a mix of thePipe®
and Tite Liner® applications, which continue to arg our presence in this key market. We have batjlizing
our presence in Hong Kong to evaluate tube pattiepportunities in mainland China. We'excited about tr
prospects for this market in 2010 and beyc

In Singapore, we expect to see initial sale bétliners in the fourth quarter on the small disanptckages that
are being released by the government. The iéige diameter projects are expected to be bidowekhber.

Clearly, the Asian business remains on courseach $100 million in backlog by year- end, whidH drive
substantial growth again next quarter and into yeat.

Our water rehabilitation business was modestpyrofitable for the quarter as we continue to shift focus to



Operator:
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achieving a broad level of acceptance for the iid&in™ product line. Pilot testing continues aneine pleased
with our progress

As | mentioned last quarter, we're committed timdping a fully-structural CIPP product to markieat provides a
broad diameter portfolio in 6 inches to 36 incleswell as the ability to efficiently re-establistps using either
mechanical or chemical methods. By our estimaités should allow us to serve between 60 - 70%hef#1.3
billion North American market. This scale, comldneith the ability to make our own tube, contraljikey costs
and quality processes, will allow us to eventualkgtain a cost position below that of the dig aplace option i
most geographies. Of course, this is critical é ave to achieve our goal of creating a meaningéaér platform
for Insituform and its shareholders. We are alsuating complementary products and servicesrttigt
accelerate the growth in this sect

Energy and Mining did not perform as expectethenquarter due to continued delays with two lssgale piping
orders at Bayou Coatings and work releases asedaidth an early award in United Pipeline Systelmsugh a
Mexican contractor in Poza Rica, Mexico. Corporatults were in line with expectatiol

There’s much to be encouraged about, howevdragdog at Bayou remains steady and has been ggowin
dramatically at United Pipeline Services due tordeent project awards directly with Pemex in Mexidn fact,
UPS backlog could approach $40 million by year erdvery high level based on historical resultsidifionally,
we are seeing the benefits of the E&M platformim ability to market directly to end users like Retgmand
large-scale pipeline developers like Schlumberdére recent award in Poza Rica clearly demonstthtesalue
placed on a comprehensive service provider actmsesion engineering, cathodic protection, fielthj@and
pipeline coating, internal linings and, of coursesjtuform’s project management capability to mamegtire
project scopes

It is clear that we would not have been competifor this work without the combined strength af aew energy
and mining platform. So while we are excited altbig award and focused on filling out an apprdpriaoject
management organization to executm &qually excited and convinced about the longan pportunities as w
continue to master selling our combined offeringhte marketplace

As | mentioned, we expect Bayou to have a stfongh quarter as we have begun work on the ILVAeSpipe
that was originally expected in June. Bayou'sditlvity is also picking up and we are more confidgbout the
back half of 2010 than we were previou:

Due to the low natural gas pricing, we expectd@gy performance to remain heavily dependent ayelascale
and large diameter pipeline projects through tHertz® of 2010. Corrpro’s backlog is holding steady near-
term integration efforts are complete and | carficona $5.5 million rate savings for 2010. Unitegbeline
Services has seen a significant pickup in activiutside of the Mexico awards, we have seen bgdglowth in
our North American business, renewed bid activitZhile based on higher copper pricing and sevargé bid
opportunities in Australia. We expect UPS to netiar the hig-growth curve in 201(

In summary, on balance our business performediw#fle third quarter, given the continued econohgadwind:
and project-specific delays that have impactedemargy and Mining segment. We expect a very stfongh
guarter as NAR continues to monetize its currenklog while putting the stimulus program into bamkfor
2010 and 2011. Our European business will contiauprove profitability through targeted cost uetion and
a focus on profitable markets. Our Asian operaisoexpected to have its best quarter ever as wk iwdawo
regions of India, launch a major contract in Sydraystralia and expand both our tube and instadinmsses in
Singapore and Hong Kon

Energy and Mining will produce much stronger itssas Bayou processes the ILVA pipe and UPS staotk on
the large contracts in Mexico. As our press radéadicated, we have tightened our guidance fo®20betweel
$1.02 and $1.04 for a fully-diluted share for thé year, excluding acquisition-related transactiom severance
costs.

Thank you for your time and VIl now be happy to answer your questic

Thank you. If you'd like to ask a qumstoday, you may do so by pressing the star kég\wed by the digit 1
on your touchtone telephone. If you're using aageephone, we do ask that you deactivate your fonietion
before signaling to allow your signal to reach equipment. Again, that is star 1 for any questiaithis
time. We¢re going to pause for just a moment to give evegyam opportunity to signe
And we'll take our first question from Arnie Ursaner at3C3ecurities

My question relates to your Q4 guick which obviously implies a fairly dramatic irapement from Q3. You'd
mentioned you’ve got a lot of very positive thirtggppening in international. Hopefully you havetained or
even improved the margin in North America. And wso talked about improving trends in enel

| guess what I'm trying to get a feel for is letextent Q4 is a 40 cents type of number, it sdikmshere may be
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some non-recurring catch up, particularly in thergy space or if not since Q4 seasonally is nosnimlow Q3,
I'm trying to understand the dramatic improvemeetr& expecting and is it sustainable at a 40 ciypis run
rate?

I guess there are two key differeimce® fourth quarter from the third quarter. Tist is our operations at
Bayou — | think we mentioned in our second quarstlts we have been waiting for a couple of langkers that
have been previously booked by Bayou but had rippsd. We had expected those in late June, ealty They
did not arrive in New Iberia until Septemb

This is a pipeline project obviously in the UnitStates but sourced out of a steel mill in Indidat pipeline
started arriving in New lberia in mid-to-late Septeer and the facilities had been processing andwil
processing that single order really into the fipsarter of 2010. So you're essentially going freeny little
revenue, as I've said before, the Bayou businesause of the investment condition in the old spayg now
will continue to be lumpy and based on big orderd the third quarter and particularly August angtSmber
were not good months for Bayou because we weréngaih those pipeline orders to show. And siney'tre
shown, both of their primary coating facilities aeally full go, processing that pipe order so'thgbing to be a
significant difference from the third quarter tetfourth.

The second is much stronger performance in Rsieific. Two main issues there: the first is butian operatiol
coming out of monsoon season, which is essentiadiythird quarter. That really reduces our shbedale by
about 50% from kind of a normal workflow. So tleeifth quarter, as it stops raining, we're ablestoim to a
more standard shot schedule in the Indian businégs.combine that with starting a new project nexnth in
Utter Pradesh, which is the state directly to tlestwof Delhi, will add to Indian revenues and masgiand then ¢
course this month we started work on the $27 nnilppooject award that we received earlier in therguan
Sydney, Australia

Two follow-ups to that, if | mafan you attempt to quantify your yeamd contribution from this Bayou contr
that was deferrec

In terms of bottom line improvement
Yes please
We dor't have that on the call for today. We can cenjadid it as a follov-up.

Sure. And the other question lehalates to the earn out obligation on Bayodut d6unds like the key factors
that impacted Q3 was timing and the deferral, wioylt we reverse or not pay out that earnings?therovords
why wouldr't they be earning it in the next few quarte

Well, just the way the original asiioin was structured was based on Bayou achiaesglts for calendar 2009
and then a separate set of results for calenddr 20d if they make it, they make it. If they doméake it, they

dor’'t make it.

| guess where I'm heading with tisaf they didn’t make it because it deferred Istlg into Q4, why wouldn’t we
get this back in Q4 as an iter

Well, because we missed a good portion of Q3 wisictausing an overall miss for the full year of QC

OK. Thank you very mucl

You're welcome
And we'll take our next question from Eric Stine at Noathd Securities

Good morning guys. Thanks for taking the questi

Good morning

Good morning

First, can we just talk about the sewlittle bit. You said the end of the quartettm@7 crews. | think initially
you've kind of stated low 70’s — anything there othiat basically just you know judging how projects eolling
out and the stimulus going forwar

It's not so much on the stimulus@fdnward as much as it is again finally startingrionetize some of the

backlog that was accumulated late first and thémtime second quarter and into the third quarténink on some

of the previous calls we've indicated a — frustrtis probably the wrong word — but we've had aofcawarded
backlog that was not released for work certainlguaiskly as we have seen things in the past ang’thbeen —
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and | won't tie up this call with that, but theregeculation that some of the tie-up was relatquketiple trying to
evaluate the stimulus dollars and possibly thatkedito freeze up the market a little bit, but wetaialy saw a
significant slow down between work that we won astlally having communities release that work tc

That started to pick up really late second quant® early in the third. | think that's why weswseen the North
American business revenue tick up year over y@amix of those work releases plus, as we discussgaiit $50
million this year so far of awards related to thimmalus. So when you put all of that together,sterted the year
at 59 crews, | want to say, Chuck, rig

It was 60.

Sixty and | feel that to get to thexation pace that we need to meet the scheduledh@ments in these
contracts, that w've needed to increase to 67. And | thinV'll be up to 70, 71 by ye-end.

OK. And just to expand on the crewtnigs a little bit, can you just give us an ideawdybe where you stand in
Europe and As-Pacific and maybe what your lc-term goal is”

On crews"
Yes.

| do not know the crew count in Eerdy/e can certainly deal with that in a follow-ugs a little more
convoluted over there because we operate throughvientures, certainly in Germar

In Asia we have gone from — this year we've giioe two crews in India to six now. In Australi®ewad a
single crew and we now have four focused on then8ydontract and the balance of the business arateve
forming a crew now in Singapore to focus on whatanticipate will be some successful bids latehmear

The balance of our Asia-Pacific business is,cfrse, tube sales and equipment and technicaksenito largely
the Chinese marke

OK. Theni's...
Now we have three crews in Hong Kong. Sa

Three crews in Hong Kong. OK. Canjust turn to Bayou? Can you just talk a littlé &bout the recent
acquisition of the facility in Canada and how yoew that, what that does for your market opporth

Well, Bayou has had long-standiradiogiships with a number of Canadian pipeline amatgy companies,
TransCanada, EnCana, others, and they’'ve done ajbiteof work on their project-related activitigsthe
southeast, the U.S. southwest, around the Gulfefiéb, even down into Mexico on occasi

What this allows us to do, Garneau Industries avpgvately-held family business that has beemnatpey in
Canada for 20 years plus, has enjoyed a lot ofessclout for a variety of reasons, was not enjogiragess here
in the last couple of years and the owners andsiove had made a decision to exit that business.sa&w this as
an opportunity to extend our coatings capabili®f.course, Corrpro has a large Canadian preserte in
Edmonton area focusing on the Canadian markefitrodic services. UPS has had a strong presertbe in
Canadian market for a number of years and so thie gs an opportunity to extend our coating cajtglirito the
Canadian market for we think again a very good &

We also were able to bring into this deal a camgp&erma-Pipe, who is a company that specializ@ing
insulation. They've been a long-standing partrféBayou — had successful partnerships with BayadénGulf
Coast region for a number of years. They havernasteong insulation product line. That's obviguah
important part of the market in Canada, and so weekappy to have them join us in a 51/49 ventoréghie
Garneau asset

What it really does for us — and when | say edtear coating capability into Canada, the coatanglities,
typically because of transportation logistics, yaum draw a 600, 700 mile circle around your opegatacility
and thats really the geography that you can support, jivergthe cost of trucking pipe to various areas.when
| say that Bayou worked with TransCanada or EnGantbthose companies, they worked on the U.S. prtioar
they could support from their geography in New idgkouisiana, pipeline projects in the U.S. S&airsas,
maybe up into Colorad:

What this allows us to do is to work with somelaise key customers and clients on pipeline d&svin the
Canadian market which we believe are going to segraficant investment over the next 5 to 10 y@aeframe,
certainly related to the Tar Sands which are séhenars north of the Edmonton area and then, ofsmuhere a
also large scale natural gas shale plays thateang leveloped by Exxon, BP and othi
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So this gives us an opportunity to support pigingjects on the Canadian side which previouslywedieen
unable to do

OK. Just one last question, switchgegrs to water rehab. In the release you indiddt®t you had some
execution issues. Can you just go into that ke lait and maybe what y’re doing to remedy tha

Chuck? Water — | guess you're tglabout the — we had some execution activities progct in Monroe,
Michigan.

Right. I didr't know if it was specific to that one water projectf it...

Yes. | mean, the main issue witewaand we’ve said this, really for the last twaders — is we need a
product that's a structural solution and the pradine, candidly, that we were going with priordar instruction
when InsituMain™ was not structural, and we camdplot of time with the engineering community arna
clients talking about the need for a structuradpiad, but its what they want. And so we have been spending
focusing on developing InsituMain™ which is theustural product that the market war

I think the other thing that we've had to focustard is the issue of re-tapping connections vemdeed to find
solutions that allow us to include, to achieve adpictivity level that allows us to spend essentibdbs time over
the hole, and with the strict focus that we hath@gpast on mechanical, robotic sealing that waklyreeading us
— it was taking too much time to execute the prgjectd time is money and it was impacting our abibtget
below the cost of dig and replace, which is thé paat point in that market, for us being ablectmvert more
and more of that market to dig and replace. Exous—away from dig and replace into trenchless capasli

So we've spent a lot of time and energy, R&D mpoearly in the year and pilot test dollars reatigdsing on the
InsituMain™ product which we believe will enhandptesting and in some actual settings alreadfopmed
very well in the 12 to 18 inch diameters. We’rerking now to take it down to 6, up to 36. And asid in my
remarks, that will allow us to be able to effecljveork in about 70% of the water main rehabilibatimarket

OK. Thanks a lot for the colc

And we'll take our next question from Glenn Wortman atdfid Company.
Yes. Good morning everyon

Good morning

Good morning

Yes. In last night’s release, gays had mentioned that 2010 looks to be perhapstthngest year in
Insituform’s history. Can you just provide a ktthit more detail on what that implies? Are wéitad our record
EPS whicl- and what would that imply

Well, | have a hard time hearing tha’m sorry. Could you...

OK. I'm sorry. No, in the prestease you had mentioned that you're looking ab28x perhaps the strongest
year in Insituforr’s history. Can you give us a sense of what thghtimply or is it a little too early to get into
specifics?

Well, it’s too early to get in thentners but | don’t know that it's too early to getsipecifics. We certainly see —
let’s just go business unit by business unit. amave see a very, very strong year for NAR in 20think
Chuck and his team — as mentioned in the presaselend in my remarks — continue to do an excgtént
driving improved margin performance. We've stati@dee an uptick in the market; we think botheimts of the
market and increased revenues related to the stindlhe stimulus still we have to put a rangehan for you.

As I've described we've seen about $50 milliortiatal awards through 2009, $25 Million in the finslf of the
year, $25 Million in the third quarter. Th's about $130 million out to bid or that we thinkiMoe out to bid in
the next 3 to 4 months and then that leaves an@8@0 to $350 million that we think is somewher¢he pipe, if
| could use that phrase, yet to come out. So vendtte $300 and $350 million turns into $200 or(fllion,
you add it to the $130 million that we already — | mean, those are pretty significant numbersrmaaket that
we put at about $900 milliol

So, given our capture rates in terms of indivigurajects or total dollars, we feel like that weihve a significant
uptick, certainly in 2010 and probably spilling oweto 2011, although some of those logistics havget workec
out based on the specifics of the legislation ahdmcommunities have to make those commitments, etc
obviously the longer the wait, the less they aadlyea stimulus and they are just folks spendingheyo

So we feel very good about NAR going into therfowuarter into 2010. We feel like our Europegerations
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will continue to improve profitability. We've péasted with an ineffective cost structure thereddong time and
we’'ve persisted with, | think, attempting to beiastaller, a direct installer in a lot of marketkish weren’t
particularly profitable. We’re seeing some impaicsome work we’re doing in those markets to insesa
profitability in 2009 and | think that market — thmomentum will continue in 2010. We're also adiogtsome of
the strategies successful for us in the U.S.,rikee market-based pricing on internal tube salésexternal tube
sales which has added millions of dollars of padfility to our U.S. operations and we expect omalker scale
for it to do the same thing elsewhe

Asia-Pacific is all about top-line growth and atahg that with operational capability, as we nealiarted 2009
with $35 million worth of work in India. We're gog to finish 2009 with almost double that in Ind80 million
worth of backlog in Australia to be executed in @0We see a very strong bid table in Singaporeimhtbng
Kong and we'd done some good work | think this yiegrutting together relationships that are goimintrease —
that have increased third-party tube sales in®rtiarket and next year we expect to see some fghyjficant
tube revenues out of the mainland China ma

So Asia, while it has experienced tremendous grdkithyear, we expect to continue that momentum ting¢ nex
years. We think InsituMain™ will drive some cobtitions in the water business. Again, we are ipipteally ir
every region and in Canada and feel like we hamgesgood prospects that we will start hitting thekbag by the
end of this year. But we think that that busing#kstart to contribute next yes

And then on the E&M side, as | said, both UPS Bagou have kind of endured down years. Someaifittas
expected. But some areas, particularly some oBthu ancillary business, was a little worse than
expected. Based on the old price we expect a moelasund there but Bayou has also been succeéssful
capturing some of these large scale pipeline awakasl we feel pretty good about where they are nalative tc
2010.

Corrpro’s been a solid business from the getrgbvae expect them to modestly grow in 2010 and b&Sseen
very large increases here recently in their backd@groaching 2008 levels and they also have asaiy bid
table entering the year in 2010. And this is a pany when they have a solid bid table and projevetbpment
table, they create success because of the quétite @roduct and the quality of their executiopalaility.

So, when you put that together for 2010 — | thtiska fair statement that it'll be the most sussfell year
Insituforn’s ever had

OK. Thank you. And then you ghgse had two successive quarters with the grosgimir North America,
higher than 25%. Do you think these margins astasuable’

Well we certainly think that highersg margins are sustainable in NAR. The marketan be a difficult
market to price. Many of you followed Insituformrfsome time. We think we've adopted a strategyapturing
larger projects which really leans a lot of costates manufacturing efficiencies and gleens aflobst out of oL
mode and demode situation, our transportation icgistube delivery logistics, etc. It also allousto very
effectively buy the raw materials and support awcpss and | think those things, together with loresin
pricing and our ability to preserve that in thecprg in the market place, have driven those mangm

I'd also like to think that we're really only Ionths of me being here and Chuck Voltz to myHefte has been
here not yet a year, so | know that we are stillyaga terms of really driving a lot of these impements
throughout the organization because it's a faahgé organization and | think we will continue take
improvements

What | can’t predict is will you — there can Iselated price pressure. We’ve seen that in sontkatsthis year,
certainly in some of the large urban accounts erigast Coast. | think it's fair to say we've sseme pretty
significant price pressure. But, | guess the ansavéhe question is when | got here we were inhilgh teens and
| think anybody could see that that was an unaat®¥@timargin level, certainly for the risk we takehese

jobs. It was our sense that we could get thab#h Bver time. | think that v've been able to accelerate a lot of
these improvements that we’ve talked about and KChud his team has done a great job of that amgede 25%
now and w’ve been able to hold with pricin

So our sense is that it
OK.

But you know the bid table can bdithéable sometimes and what we do know runnisguform is that its not
a good situation if you lose your backlog. So ehile work very, very hard to be leading the pridm¢he
industry, sometimes you have to play in the mattketway it is.

Yes. OK. Thank you very much for your tin

You're welcome
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And we'll take our next question from Debra Coy at Jandeyntgomery & Scott
Thanks. Good morning guy
Good morning

Just to follow up to NAR business, apte of things. One, you spoke about the delaygadrk releases. Does it
feel like that is done with and that work is floogimore normally now or are you still seeing sonseiés of
uncertainty and delays?’s been pretty steady it seems over the last segeaaters it seem

Well from my perspective, | think’s getting back to normal although, Chuck, you migor that.

Yes. ltis. It's getting back tommal but we still see some delays in getting prisjeeleased. But as Joe had
mentioned, with the backlog increase, with the erévat we'd added since the beginning of the yiéarstarting
to come back into the common frame of mind rightn

So it sounds like, as someone mentieaddr, normally we see a seasonal downturnerfdhlrth quarter. This
year we should see a sequential increase in thithfquarter in NAR because ’re still kind of in that catch up
mode?

That's correct

OK. Thanks. And then just lookingadheloe, you talked about the 25% gross margin beieg sustainable. |
guess my question is what happens with potentiedigg fuel and resin cost in an eventually imprayi
economy? You broke that out as being a significantributor this year on the lower side. Do yealflike
you're in a position where y/ll be able to pass those higher costs through aaidtain margins'

Well we endured pretty significant resin price ggses in the back half of 2008 and were able te&se margin
through those price increases. | also think theltemdoing a much better job managing ourselveb wiitr
suppliers. Again, | give the credit to the NARmebhut the strategy of capturing the large scalekwloging able
to really concentrate what resources are needhihlK, have given us some additional purchasingrage as we
which allows us to mitigate the spikes that we krame/coming in the marke

| think it's worth saying that we've seen resiicp — and | don’t have the data right in fronhoé, but resin
pricing is higher now than we started the yearlimean, we started the year in a really low comityqaticing
arrangement and oil’'s been around $70, $75 andmmsiiing $80. So you know, people are hungry aretiand
looking to pass pricing through. But it's someththat — it's certainly a significant issue, andettainly impacts
our margins or can impact our margins but it's sthrimg that we’ve been able to successfully managarsand |
think that w¢' Il continue to be able to do thi

You don’t have any big resin contraletd are set that would need to be reset at soing gou’re more flowing
through with spot market prices and regular negiotia? There used to be some big year-long orityedr resir
contracts. Is that no longer the ca

We dor't have any and we really d't see the value in the

OK. Alright. Fair enough. And thé&mning to Bayou, it sounds as if the pickup ismgpio be strong in 4Q and
in 1Q and then you mentioned some better comfod Mwith the back half of 2Q — | mean, the back bél
2010. | guess my question is how lumpy should weeet that business to be, the Fayetteville Shalat that
you have announced back in June has just gotteerwagl. That one was supposed to be done in Mdtajot
started late. Are you still planning to be dondfarch? Is that the cas

I think that will spill over into teecond quarter and then they have some follow ywu-know Bayous receive
some follow on orders not really related to Fayelteebut other projects in the area. And therytpieked up a
couple of orders that are pretty substantial baseal lack of capability and some other coater. I’
apologize. It's just the nature of the businegsu can't talk as specifically about every projastyou can in the
more municipal wastewater marke

And then we also see a level of activity, of guattivity now in the business that history will tes is a good
precursor for capturing work that will allow themftll out, make us more comfortable that weegoing to be abl
to fill out 2010 much better than we would haveutjlot 3 or 4 months ago. Almost all by the wayhia bil
pipeline related activity

So it sounds like on balance, thatmegs from what you can see for Bayou should be @910 fairly
comfortably versus where we are in 2009 even witr@anger fourth quarter or not necessar

Yes to the first par



Debra Coy:

David Martin:
Joe Burgess
David Martin:
Debra Coy
David Martin:

Debra Coy:

Joe Burgess:

Debra Coy

Joe Burgess:

Debra Coy:

Joe Burgess:

Debra Coy
Joe Burgess
Debra Coy
Joe Burgess
Debra Coy
Joe Burgess
Operator:

Jonathan Ellis

OK. And then, David, along those ljires you break out what Bayou and Corrpro revemsgs in the third
quarter? UPS | can back into from the press rels

Yes. Just give me one minu
Or you can do that in the follow up, rigt
We'll just do the follow up call
Yes. That would be fine
That would be better, be more efficie

Right. OK. That will be fine. AndeiinJoe, my final question for you is you talkedwthibe European business
model. That's something you've been talking alreatly since you got to Insituform. It sounds lj@u’'re
coming close to making some additional decisiomesetby year enc
Can you talk a little bit more at this point atiyet about sort of how you envision that busifegse all the
countries that you're in, ones you want to stagritthe joint ventures, the right structurgvkat is your thought o
what could change in Europe in the coming y

Well we're going to make more moneyurope. That's my primary thought. To be hopigsta little early
Debra, and | don’t want to set the game for thentemanagers that we have in Europe now but hdtktyou'll
see us — it might be a little bit of a back to fimire plan in some ways. | think you'll see us tiging to be an
install contractor as a prime in 12 countries, Whgwhat we were trying to do last year. That fermula which
we've learned the hard way in Europe for getting sqoiek revenue and then writing it dow
It just becomes very, very difficult to managete level of quality that we need and you just epdaking on
you know more risk. So | think y’ll see us adapt a style where we focus marketsevve think we can be a
good contractor, where we focus harder on those!ll'get out of some others and greatly emphasize o
reemphasize if you will our tube and technical serbusinesses and maybe even a licensing appimaome
areas where we try to take advantage of the brdmchw think can be successful in some mark
OK. Tha’s helpful.

But most of what we're looking at rsmggests that that is going to be a much moretabdé way to go in
Europe than in kind of adopting or maintaining whiatlescribe as a CapEx heavy, let's try to begrime
contractor everywhere on the continent, appro

OK. That's helpful. And my final qties coming back to the earlier one as we’re atbjpay through you know
what is the meaning of the best year in Insitufarinstory? Obviously we can go back and look agnetyour
peak EPS was back in 2000. You have a lot moneestutstanding nov

Are you talking about the best year on revenueraatdncome basis versus EPS? How should we tHinktahal
without backing you into too many corners this g2

Well it’s early but | think — | wouhdnk the answer is all of the above. You knowlifive to come back on that
when we give guidance here on the next clltib it but from a revenue perspective | think thesinesses that v
have now should outperform the past certainly oparating income and a net income basis. Thatldraiso
be the case a...

When you had $1.37 in EPS in 20(
Yes.

OK. | hear you. Thank:

| know the numbel

OK. I'm sure you do. Thank yo
You're welcome

And we'll take our next question from Jonathan Ellis ahBaf America Merrill Lynch.

Thank you.
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Good morning

So | just — good morning. | jwsinted to first touch on the stimulus-related petge If | wrote down these
numbers correctly, you won $50 million so far ofitaial bids of $150 million. Is that correc

Total bids— now 50 divided by 150 is not our win ra
OK.

There’s a number of that 150 that@rawarded or not decided. But there are 150atein — $150 million
thal's in the market that have been t

| see. But you dc't use that as a denominator for your win ri
Well, because th¢re not decided ye
OK.

But once they’re decided — | dorvelthe number that’s been decided but — Our ovesalrate for the year by
dollars is 54% anc’'m not aware of any material difference in the stimu Chuck"

No. We're not seeing th...
Right.

OK. Got you. And just on the $5illion that you have won, is there any differemtenargins vis-a-vis your
existing North American busines

| dor't know. We can take a look at that and get bagjoto

OK. Maybe | can ask the questiom different way -- are you seeing more compatifiricing particularly on
the new portion of the stimul-related bids’

Well, as | said earlier the — we werly hard obviously to make progress on the NARgmayou know kind of
at the NAR level. Pricing is though in this marketery local and then regional issue so we haveaseen —
we've seen pockets of what | would describe as aggressive pricing. | could mention certainly soarger
contracts on the East Coast, a couple of Califdsida that were very aggressive and if we antieiphaat they're
going to be very aggressive then're aggressive, again because¢ ve ...

| think what the last 16 months have shown — 20@& shown is that we are able to really optimizecost
structure, when we optimize our backlog and weolrexincreasingly ineffective if we are out chasinggries of
$400,000 shots. So — But I'm not aware of any talthl price pressure on the stimulus. Intelleltyu&d say
that if the stimulus hits in a condensed way, ynawk I'm just saying, we were talking about the iearl
numbers. There's $150 million out to bid. We asether $130 million that we think will bid nearrte There’s
another $300 million, you know, t's kind of in the system somewhere bu’re not coming out to bic

If that all came out in the first half of 2010 tmllfor execution, | think intellectually we woulditk we would se
some upward pricing as people scrambled for théaddp be able to do that. You know there migatdome
other material supply issues, etc., so trying tallof stuff that amount of work into this markedbuymight see
some upward price pressure. But our sense isuatt will happen is that work that people will comg of the —
it will come out of the system at a more even p

OK. That's helpful. Just on tiverhead expense line and | know it's been someeleatted because of the
InsituMain™ roll out at least with other cross sgllinitiatives you've been pursuing. Can you giveense
of what your timelines for maintaining more of devated overhead expense initiative? Can you dfyamhat
the dollar impact has been on overhead expensetfrose various project roll out

Hi, John. This is David Martin. tme address the overhead jump to Q3 from Q2. sdealbout $800,000 of
increased expense related to the Hong Kong and&iast businesses which were not in the business or
consolidated in Q2. We also had a little bit dbcation and severance related to certain movdsmaach of ou
businesses, but most notably in Corrpro. We hatksdft cost that took place during the third qeago that was
somewhat elevated and that will be going down dteally as we go into 2010. And a little bit orbecause of
our profitability being more in second half we iroped additional incentives versus the second quaftebout
$800,000

So with respect to the initiatives of water, itgslly not that dramatic. In fact we're reallkitag in cost savings
related to that initiative because of the fact thatre now integrated within the geographic busingsits, most
notably North American Reha
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OK. That's helpful. Just to tour attention to Bayou, first of all if | pulledibthe revenue in gross profit
dollars from the press release correctly, it lolikes you actually had an improvement in gross nrargithe
Bayou business from the second to the third quartest given your commentary on the, you knowtiocoed
project push outs, what can you attribute thatgroargin improvement tc

| think they had a little bit higher volume in ttterd quarter relative to the secot
OK.

In terms of processing. There canlbegoing on there whether to do in internaltcags or external coatings,
external coatings being a little bit higher martiian internal which is a higher structure. Sairilthin the third
guarter we had some mixed things going on and @hdtie bit higher margir- a little bit higher volume

OK.
Which we would think w’d sustain into the fourth quarter as we did mosttgrnal coatings

Yes. OK, great. And in just ba + you talked a little bit more about this lasader but looking at primary
because specialty coatings, can you help us uraersthat — you know why the primary coatings bussreas
been a little bit more inflated than the specialhptings business and if in fact the specialtyingatcontinue to
be the biggest drag this quart

It does. They have two specialtinbases. There’a welding specialty business and a company, G@8th is
a specialty coatings business but in the fieldeyTtio a lot of field joints. And that business bastinued to be
down. But having said that, their order book hiakgd up and we see that continuing to increasethra early

part of next year. CCSl is also — as is the wegldiompany--participating in UPS’s Pemex projedPoza
Rica. So the've picked up some nice orders related to that \asrwell.

So we see them havil- not returning to 2008 levels but certainly doingtéethan they did in 200!
And are those specialty projects more tied to titenal gas side than the oil sic

They do a mix but as we discussib dst quarter, the depressed natural gas prisiag issue for Bayou's
business. Bayou has traditionally had about 30-85%aeir business related to small diameter gamgi That's
been kind of a steady flow for them. And with gaiing still well below $4 a cubic foot, that matkis very,
very slow and thi's created a drag on CCSI and the welding compamebs
And as | said in my remarks, | think what thatame for 2010 is all of those businesses are mgrerdient on
landing the large scale orders and then whethéetribkles down to when Bayou gets a big order tioeh
there's field work associated with that that CCSI cantaap

So that's the potential to make the businestla lumpier than we saw and certainly when we wigiag due
diligence, but thi's the way 's going to be until that gas price recovers alitit.

OK. Great and then just two nuprestions for me. Do you have the utilization cieng the quarter at the
Batesville plant? | know y¢d said i's about 60% last quarte

Chuck?
We'll have to follow up with you on tha
It's about the same. | know t...
They're a little higher, thougt
Well, yes. We're shifting now tolarée shift operation down there. We’'ve been rugmivo shifts down there
for basically the balance of this year up to nowvedre going to be going to three shifts. So theam uptick to
that. | dor't know exactly what the number
That obviously improves our capaci
Right.
Yes. We’'ll have to follow up withuyan that. But as Chuck said, we're going to edtkhift there really for the

balance of the year and that's to — we have toatppbe sales in India, orders into Singapore Anstralia and
then of course the NAR business which is just bgigrot of tube
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OK. That's helpful. And just firyal question just on the — | know you’'d mentiorted $5.5 million of savings
that youte targeting for Corrpro. Just to clear thougle, there any targeted cost savings from the Baysinbs:
next year or is it really all concentrated in Coo®

We've targeted some savings thisofesbyout $1 million and we’ve executed on thoSe.there’s very little
savings this year when you look at the cost vecsss severance, etc. But on a run rate basis'sheeen about
$1 million taken out of that business, and Corrpi®B.5 and that’s also done. So we're startirgetothose
savings on a monthly basis nc
OK. So those are all completed as of the end &f
Right. So for both businesses on a run rate bas®010, i's $6.5 million.

Great. Thanks guy

And most of the's in cap ex. Right? | mean some at Bayou woulih E20GS but most of that is in cap
Substantially

OK?

Thank you.

You're welcome

And we'll take our next question from John Quealy at Caoat Adams

Hi. Good morning guys. It's Mark &kfpr John. Just to be perfectly clear, the guddafor '09 excludes
acquisition cost as well as severance, is thaect?

Yes.

OK. And then just turning to wategrimaps could you lay out for us some milestondgeeitear term or longer
term in 2010 that we can look towards to measuogness with InsituMain™

Well, for the last few months ounfolias been on piloting InsituMain™ to achievevellef acceptance with
certainly our client community but almost as impaitthe consulting engineering community which pies a lo
of the technical specifications and recommendationsur clients

So we have been really pushing both on the techsida and on the sales side to capture the prodemtin term:
of milestones that you might look for, in the fduguarter and in the early next year, we have ssigreficant
pilot level activity. You know we’re doing somdgis here in the St. Louis area for the Metropali&ewer
District and we also have some project activityiruMinnesota for the City of Rochester. We had egroduct
activity in Florida, which we think can be a goodnket, around Sarasota. We're doing some proitity
piloting in several markets in Canau

And the success of those pilots is very, verioai to us being able to roll that technical sigsci]to a business
plan and then some actual revenue — well, mostasfe pilots are paid but they’re obviously notatlevel that
we would want for the busines

All right. Tha's helpful. Thanks a lo

And then | think the second milestemald be in the first quarter because our busipéss here calls for us to
translate that pilot success into bid activity andject awards

We also spend a lot of time on — but there istamsignificant number of dollars related to -aiso focused on
water pipeline rehabilitation. It's much, much dieabut it's certainly a factor and one of theseas that we are
sprinting, if you will, through this process sotta can be positioned in the first half of 201@#&pture some of
that work as well

Alright. Tha’s very helpful!

And it appears that we have no furthistjons at this time. 1I'd like to turn the comfiece back over to Mr.
Burgess for any additional and closing rema

I don't have any closing remarksankhyou for your time. Thank you for your quest@nd your continuing
interest in following the Insituform story which wieink continues — that story continues to streagtand as |
said in the remarks, we think we had a good thirdrtgr. We're very, very excited about our prospéar the



fourth quarter and 2010 as we continue to build ratem in this busines
So thank you for your time this mornir

Operator:; Again thank you for your participation. That daesclude tods's conference

END






